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Disclaimer

The presentation has been prepared by Monash IVF Group Limited (ACN 169 302 309) (“MVF”) (including its subsidiaries, affiliates and associated companies) and provides general background
information about MVF’s activities as at the date of this presentation. The information does not purport to be complete, is given in summary and may change without notice.

This presentation is not intended to be relied upon as advice to investors or potential investors and does not take into account the investment objectives, financial situation or needs of any particular
investor. These should be considered, with or without professional advice, when deciding if an investment is appropriate. The presentation does not constitute or form part of an offer to buy or sell MVF

securities.

This presentation contains forward looking statements, including statements of current intention, statements of opinion and predictions as to possible future events. Such statements are not statements
of fact and there can be no certainty of outcome in relation to the matters to which the statements relate. These forward-looking statements involve known and unknown risks, uncertainties,
assumptions and other important factors that could cause the actual outcomes to be materially different from the events or results expressed or implied by such statements. Those risks, uncertainties,
assumptions and other important factors are not all within the control of MVF and cannot be predicted by MVF and include changes in circumstances or events that may cause objectives to change as
well as risks, circumstances and events specific to the industry, countries and markets in which MVF operate. They also include general economic conditions, exchange rates, interest rates, the
regulatory environment, competitive pressures, selling price, market demand and conditions in the financial markets which may cause objectives to change or may cause outcomes not to be realised.

None of MVF (and their respective officers, employees or agents) (the Relevant Persons) makes any representation, assurance or guarantee as to the accuracy or likelihood of fulfilment of any forward-
looking statement or any outcomes expressed or implied in any forward-looking statements. The forward-looking statements in this presentation reflect views held only at the date of this presentation.
Except as required by applicable law or the ASX Listing Rules, the Relevant Persons disclaim any obligation or undertaking to publicly update any forward-looking statements, whether as a result of new
information or future events. Statements about past performance are not necessarily indicative of future performance.

Certain jurisdictions may restrict the release, publication or distribution of this presentation. Persons in such jurisdictions should observe such restrictions. To the extent permitted by law the Relevant
Persons do not accept liability for any use of this presentation, its contents or anything arising in connection thereto including any liability arising from the fault or negligence none of the Relevant
Persons.

This presentation includes a number of non-IFRS measures which includes EBITDA, Underlying EBITDA, Underlying EBIT and Underlying NPAT. These non-IFRS measures are used by management to
measure the performance of the business. These measures have not been subject to audit review.
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Strong market growth outlook despite challenging macro environment

Whilst the attractive industry fundamentals continue to support growth, additional demand drivers like growing patient segments and

new services will further supplement market growth going forward v
* Strong 2H23 Australian stimulated cycle industry growth® of 5.3% has continued into FY24, with the industry growing by 101% in 1QFY24 Advanced
* New patient registrations growth of 23% in 2H23 (12% excluding acquisitions) indicating sustainability of strong activity going into FY24 despite cost-of- maternal age

living pressures and reduced consumer confidence. This continues to reaffirm the non-discretionary nature of IVF services

4

Innovation/
technology

Traditional demand
drivers

New demand
drivers

Advanced maternal age:
Maternal birth age has increased

by 2 years over the last 20 years;
MVF average maternal age is 37

* New services Awareness

and support

* @Genetics

° Egg free2|ng Over t|me th|S grOWth

. . . trajectory could trend
* Improving pregnancy rates: * Growing patient segments _
towards 3-5% with
MVF pregnancy rates have * LGBTIQ+ :
improved from 32.6% in CY18 to new demand drivers New
- /0 ° . .
P New channels supplementing services

38.7% in Q1 CY23;

*  Favourable Government
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* Corporate traditional drivers

* Sport ]
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Growth in genetic testing is expected to drive growth in IVF

Growth in carrier screening following the introduction of Medicare rebate (in November 2023) is expected to drive incremental IVF industry growth

* Following introduction of carrier screening, almost all couples considering pregnancy are expected to have three gene RGS testing;

* Many couples are expected to upgrade to expanded RGS testing assessing more than 700 genetic disorders;

* 0.5% of couples are expected to return an abnormal result from three gene RGS testing;

*  2-4% of couples are expected to return an abnormal result from expanded RGS testing;

*  Couplesreturning abnormal results should be referred to IVF (with PGT-M to genetically test embryos) to avoid having children with a genetic disease;

* |VF with PGT-M has high patient acceptability and is also supported by further Medicare funding

lllustrative example of how increased uptake of genetic carrier screening leads to additional IVF volumes

Legend: 75% access
90% uptake of three gene

RGS genetic test 0.5% report
testing 337,500 abnormal result

# of 3 gene
500,000 450,000 tests ~10,000

i 1
market size # of gen.et'c . 3,000 x 2 IVF incremental IVF
Screening incremental § cycles? B

tests :
112,500 IEEpaticats (with PGT-M)
# of expanded

tests 2-4% report (1) Based on mid-point 3% with abnormal result for expanded; assumes all couples with
abnormal result have IVF

(2) Itis expected majority of couples with abnormal result will require 2.5 cycles/couple
for PGT-M

Key variable
assumptions

Assuming 600,000
couples considering
pregnancy each year

25% access
expanded

test abnormal result
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Monash IVF is well placed to capitalise on growth in genetics

Monash IVF’s existing genetics expertise, combined with our integrated offering across ultrasound, genetics and IVF, will drive market share in

carrier screening and onward referrals to IVF

Monash IVF has been providing carrier
screening for over 2 years

* In November 2021, Monash IVF started the first at-home
carrier screening project embedded in a major IVF unit -
MVF revenue from carrier screening increased by 46% in
FY23

In November 2023, we launched a Medicare eligible three
gene carrier screening test

Our network of genetic counsellors have developed best in
class pathways for patients wishing to access our IVF and
ultrasound services to reduce their chance of having a child
with a genetic condition.

Monash IVF is uniquely placed to
capitalise on growth

Leading genetic pathologist — Dr. Tristan Hardy
Access to large potential patient pool
Strong genetic counsellor network

Only IVF provider in Australia to also offer tertiary womens
ultrasound

Established referral pathway and patient flow (at home carrier
screening test has been offered for over two years)

Integrated offering will minimise friction for patient with easy
transition from carrier screening to IVF (with PGT-M and
prenatal care)
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Growing patient segment: LGBTIQA+

Greater willingness by people to identify themselves as LOQBTIQA+ and greater acceptance in the community is driving an
increase in the LGBTIQA+ patient segment

— * LGBTIQA+ community in Australia is growing with this trend expected to continue

* Estimated around 11%' of the Australian population identifies as LGBTIQA+

LGBTIQA+

* The number of same sex couples living together in Australia has increased by
68% over the 5 years to 20212

* The number of same-sex couples with children increased significantly over the
last five years

“We understand how
daunting it can be for same-
sex couples thinking about
trying to conceive. We also
know this: it’s an incredibly * Female same-sex couples with children increased by 84% since 20162.

exciting time to identify as a
LGBTIQA+ person and start * Generational change will continue to drive growth in LGBTIQA+ community

* Male same-sex couples with children grew by 161%?

thinking about having a baby.
We’re proud to support brave
families every day in
accessing the powerful
reproductive options made
available by modern science”

* LGBTIQA+ couples cannot conceive naturally and rely on some sort of fertility

intervention including donor eggs or sperm, IUI, IVF and surrogacy )
Donor Treatment Options VIC

Webinar

1 Statista, June 2023
2. 2021 Australian Census
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What attracts Doctors to Monash IVFE?

Monash IVF Group places great importance on partnering with its doctors to deliver market leading success rates and a
best-in-class patient experience. Monash IVF continuously invests in its Doctor Value Proposition to remain a destination of
choice for Fertility Specialists

* Market leading scientific capabilities and success rates

* Diverse opportunities to collaborate with and learn from other
leading doctors

* Doctors have a voice and are listened to

* Extensive business development and practice management support

* Patient experience designed to minimise friction for patients and
doctors

* Support and funding for research opportunities B

12 1
. . 10
* Invests in doctors across all stages of the doctor life cycle from 6 7 6
trainees to retirees 5 I I I
FY19 20 21 FY22 FY

* Adaptive and flexible to meet the varying needs of clinicians across 0 T T
their career

Number of New domestic Fertility
Specialists added
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Provides market leading clinical
and scientific support to
doctors so they can deliver the
very best pregnancy outcomes for
their patients

Provides collaboration,
professional development
and research opportunities
so doctors are constantly
expanding their knowledge
base and growing their mindset

o
B Monash IVF Group
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Pathology
Genetic Patient
Testing services
Scientific

leadership @
Clinical
Infra- Counselling
structure

Clinical
and Day
Scientific Hospital
Research

Quali.ty and Donor
risk
management programs

Monash IVF Group has invested in robust frameworks, people and processes to
ensure best practice scientific and clinical policies are delivered across the Group

Our scientific, clinical and laboratory protocols are continually reviewed via internal
benchmarking, harnessing best practice, and rolling out new technologies across
Monash IVF Group
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Monash IVF Group offers a
range of corporate services
to help doctors grow their IVF
practices through business
development, marketing
initiatives and practice
support

o
B Monash IVF Group
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Human
Resources

Procurement

management Technology

New patient
enquiry
management

GP Brand and
Engagement marketing

Key corporate services include:
* Quality and risk compliance, financial management, workplace safety and well-being,
work force planning, capability development and reputation management.



4. Financial
Snapshot
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FY23 Financial snapshot

Underlying
EBITDAM()

S53.4m

ﬁ 11.0%

Revenue

S213.6m

ﬁll.l%

Net debt /
equity ratio

11.3%

Net debt
S31.0m

1 Underlying is adjusted for certain non-regular items including new premise commissioning costs and AASB3 Business
Combination adjustments

(2)  Non-IFRS measure

(3)  Pre-tax conversion of EBITDA to operating cash flows

Underlying
NPAT(1)2)

$25.5m

i | 14.7%

EBITDA(?)3)
to cashflow
conversion

100%
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