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Important Notice & Disclaimer

USE OF THIS DOCUMENT

You must read the following notices before reading or
making any use of this document or any information
contained in this document. By continuing to read,
use or otherwise act on this document, you agree to
be bound by the following terms and conditions,
including any modifications to them, and make or
give the acknowledgements, representations or
warranties (as applicable). This presentation is
provided for information purposes only. The
information in this presentation is in a summary form,
does not purport to be complete and is not intended
to be relied upon as advice to investors or other
persons. The information contained in this
presentation was prepared by Atturra Limited
(Atturra) as of its date, and remains subject to
change without notice. This presentation has been
provided to you solely for the purpose of giving you
background information about Atturra. This
presentation should be read in conjunction with
Atturra’s other periodic and continuous disclosure
announcements lodged with ASX.

NOT FOR DISTRIBUTION OR RELEASE
IN THE UNITED STATES

This document is not to be distributed or released in
the United States.

NOT FOR DISTRIBUTION OUTSIDE AUSTRALIA

The distribution of this presentation to persons or in
jurisdictions outside Australia may be restricted by
law and any person into whose possession this
document comes should seek advice on and observe
those restrictions. Any failure to comply with such
restrictions may violate applicable securities law.

FORWARD-LOOKING STATEMENTS

This presentation may include forward looking
statements. Such statements can generally be
identified by the use of words such as ‘'may’, ‘will,
‘expect), 'intend’, 'plan’, 'estimate’, ‘anticipate’, ‘believe’,
‘continue’, ‘objectives’, ‘outlook’, 'guidance’, ‘forecast’
and similar expressions . Indications of plans,
strategies, management objectives, sales and
financial performance are also forward-looking
statements. Such statements are not guarantees
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of future performance, and involve known and
unknown risks, uncertainties, significant items of
subjective judgement, assumptions (including in
relation to future events that may or may not
eventuate), contingencies and other factors,

many of which are outside the control of Atturra.

No independent third party has reviewed the
reasonableness of any such statements or
assumptions. No representation is made or will be
made that any forward-looking statements will be
achieved or will prove to be correct. Actual results,
performance, operations or achievements may vary
materially from any forward-looking statements.
Circumstances may change and the contents of this
presentation may become outdated as a result.
Readers are cautioned not to place undue reliance
on forward looking statements. Except as required by
law, Atturra assumes no obligation to release updates
or revisions to forward looking statements to reflect
any changes. You should form your own views as to
these matters and any assumptions on which such
statements are based and not place reliance on such
statements. No representation or warranty, expressed
or implied, is made as to the accuracy, reliability,
adequacy or completeness of the information
contained in this presentation. To the maximum
extent permitted by law, Atturra excludes and
disclaims all liability, including (without limitation)
any liability for fraud or negligence, for any expenses,
losses, damages or costs incurred either as a result of
the information in this presentation being inaccurate
or incomplete in any way for any reason, or otherwise
arising in connection with this presentation.

PAST PERFORMANCE AND RISKS

Past performance information given in this
presentation is given for illustrative purposes only
and should not be relied upon as (and is not) an
indication of future performance. An investment in
Atturra is subject to known and unknown risks, some
of which are beyond the control of Atturra, including
factors and risks specific to the industry in which it
operates as well as general economic conditions,
prevailing exchange rates and interest rates and
conditions in the financial markets. Atturra does not
guarantee any particular rate of return on its

performance nor does it guarantee any particular
tax treatment. Prospective investors should make
their own enquiries and investigations regarding

all information in this presentation, including the
assumptions, uncertainties and contingencies which
may affect future operations and the impact that
different future outcomes may have on Atturra.

NOT FINANCIAL PRODUCT ADVICE
OR OFFER OF SECURITIES

This presentation is not, and is not intended to
constitute, financial advice, or an offer or an invitation,
solicitation or recommmendation to acquire or sell
Atturra shares or any other financial products in any
jurisdiction and is not a prospectus, product
disclosure statement, disclosure document or other
offering document under Australian law or any other
law. This presentation does not form the basis of any
contract or commitment to sell or apply for securities
in Atturra or any of its subsidiaries. It is for information
purposes only. Atturra does not warrant or represent
that the information in this presentation is free from
errors, omissions or misrepresentations or is suitable
for your intended use. The information contained in
this presentation has been prepared without taking
account of any person’s investment objectives,
financial situation or particular needs and nothing
contained in this presentation constitutes investment,
legal, tax or other advice. The information provided in
this presentation may not be suitable for your specific
needs and should not be relied up on by you in
substitution of you obtaining independent advice.
Subject to any terms implied by law and which
cannot be excluded, Atturra accepts no responsibility
for any loss, damage, cost or expense (whether direct,
or indirect, consequential, exceptional or special
damages including but not limited to loss of revenue,
profits, time, goodwill, data, anticipated savings,
opportunity, business reputation, future reputation,
production or profit, any delay costs, economic loss
or damage) incurred by you as a result of any error,
omission or misrepresentation in this presentation

PRESENTATION OF INFORMATION

All currency amounts in this presentation are
in Australian dollars unless otherwise stated.
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Vision and Strategy

Atturra aims to be Australia’s leading Advisory and IT solutions provider. We will

achieve this by focusing on these strategies:

Industry Technology
Strategy Strategy
Our industry strategy is to focus Our technology strategy is to focus on:
on industries in which there is: « high growth technologies so we can grow in
- a high barrier to entry, for example Defence requiring lockstep, for example Boomi and Smartsheet,
security clearances, which helps client retention in which we are now market leaders
« no clear market leader so Atturra can become a + specialist technologies, such as webMethods,
market leader. This is the case in Local Government, OpenText and QAD, so Atturra can become
Education and Manufacturing the dominant player in those technologies

Built on an End-to-End Managed Services Capability
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Business @,
Philosophy

I
O

Growth Philosophy Investment Philosophy
Our Business GROWTH PER ANNUM IS TO FOCUS ON:
Philosophy continues ') o)
20%+ 10.5%+
while delivering a : : : - :
aTelE s targeting a mix of both organic Underlying* EBITDA margin of
sustaina 9 and inorganic approximately 10.5% and

investing consistently into
business growth and IP

* Underlying EBITDA represents a non-IFRS measure and management consider this to be a better
representation of operating profit and results moving forwards. The previous strategy was 9%+ EBIT which
translates to 10.5%+ underlying EBITDA, as a result no material change.
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Atturra FY23 Financial Highlights

Atturra Results

S16.6m

Up 33% on pcp Up 34% on pcp

S21m S44m

S178.3m

Up 39% on pcp
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Consolidated
Revenue
FY20 FY21 FY22 FY23
Consolidated
EBIT
FY20 FY2] FY22 FY23

* Underlying EBITDA is a financial measure which is not prescribed by the Australian Accounting Standards Board (AASB) and represents profit under AASB adjusted for
specific items, including capital raising and Initial Public Offering (IPO) costs, share based payments, merger and acquisition (M&A) transaction costs and retention costs.
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Industry Focus

CLIENT SECTOR FY23 PROGRESS BY INDUSTRY

Local Expanded to over 140 Local Government Authorities across Australia and New Zealand providing
Government expertise in TechnologyOne, Infor, Microsoft, Boomi and other leading council solutions.
Simplify

One of the largest publicly listed Advisory, IT Services and Solutions providers to Federal
Federal Government providing ongoing support to priority areas such as Australia’s biosecurit
Government pre g ongoing supp P Y Y

and health services.

Over 250 security cleared personnel that provide both technical and advisory services
Defence to Defence including to the Defence Strategic Review. Now engaged in over 10 of the 17

Services and Groups, increasing focus on supporting Australia’s sovereign capability areas.

Continued strong engagement in Higher Education with a new partnership with AvePoint
Education Optimise and significant expansion into K-12, accelerated by the acquisition of Somerville. We now

support over 20,000 laptops through our School Laptop Program.

Updates to regulatory compliance continue to drive significant technology changes.
Utilities Atturra is a key partner enabling this change for energy providers relying on webMethods

or Boomi technologies. Successfully expanded our Microsoft practice into water utilities.

. _ Created unique IP with an integration and data architecture building on multiple technologies
Financial to support the growing expansion of our finance, superannuation and banking clients. This
Services includes the expansion of our partnerships with Snowflake, Okta and VaultSpeed.

Modernise

Manufacturing

atturra

Won the global growth award for QAD and signed a new contract with QAD extending
our partnership through until 2026.



Business Overview

) ) Continued support to Defence in Joint Experimentation Directorate providing analytical capability for the
Advisory & Consulting Defence Strategic Review. Also engaged by Sports Integrity Australia (SIA) to develop an operating framework
and Australian Pesticides and Veterinary Medicines Authority (APVMA) to implement their business strategy.

. . ) Expanded range of solutions for Local Government and Education clients through new partnerships
Business Applications with Payble, Torque and AvePoint. Extended the QAD partnership to 2026 so we can continue to
support new and existing Manufacturing clients.

Atturra has the largest team of onshore Boomi consultants in Australia. We signed partnerships with
Data & Integration Denodo, Nuix and Wolfram and expanded capabilities to the greater Asia region. Expanded client
adoption of Al risk confidence analytics and use of predictive models for complex production systems.

Maintained a 100% client retention rate in Federal Government and added an industry focus
in utilities with multiple new logos in FY23. Secured 4 out of 6 designations in the Microsoft Cloud
Partner Program and signed a new partnership with Databricks.

[ ) Cloud Business Solutions

Atturra has expanded its managed services capabilities with the successful acquisition
of Somerville. Providing technology solutions with 24/7 customer support in connectivity,
cloud and modern workplace.

[ ) Managed Services

Industry Engagement Atturra continues to provide industry capability and expertise by connecting over
400 Australian SMEs with Defence, Federal, State and Local Government clients.
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Acquisition of Cirrus
Networks Holdings
Limited

« Under the Scheme, Cirrus shareholders will receive
consideration with a total value of $0.053 per share

» The total consideration implies an equity offer value
of approximately $49.3 million(®

+ Target Scheme implementation expected in December 2023

Notes (1) Equity offer value assuming total ordinary shares on issue of 930.0m at the Scheme Consideration price of $0.053 per share. Cirrus
performance rights and options will be cancelled for consideration prior to the Scheme being implemented and leveraging existing Cirrus cash.
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Compelling strategic rationale
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Strong strategic fit

Operational diversification

Strengthens resources and
government capabilities

Value creation for
shareholders

Enhances scale and liquidity
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Cirrus’ strength in highly recurring Managed Services is a key growth area for the business
and complementary to Atturra’s recent acquisition of Somerville

Combined company entrenches position as a leading Australian advisory and technology
solutions provider, extending Atturra’s expertise across mid-market advisory services

Complementary geographic diversification, strengthening Atturra’s offering across core
markets and accelerating growth with a complementary geographic and industry mix

Expansion of major vendor relationships, broadening Atturra’s product offering and versatility

Added expertise in Government and resources industries with additional security cleared
staff and cross-sell opportunities across a combined and enlarged client base

Combined group is well-positioned to benefit from the disruption in the Canberra advisory
market and strategically positioned as a locally-owned Australian company

The Transaction is expected to be high single digit EPS accretive with conservative pro forma
run-rate synergies

Opportunity for value creation through enhanced scale, corporate cost rationalisation and
potential cross-sell opportunities

The acquisition creates a larger, single entity with one shareholder base

New $30m acquisition financing facility with Westpac maintains balance sheet flexibility to
continue to execute on the Company’s organic and inorganic growth strategy



Comprehensive product and service offering

Financial snapshot Divisional overview
Managed Services (~14% of FY23 revenue)(®
o v' Comprehensive service offering
s 1 1 2 o 2 m Q v' Significant multi-year recurring contracts
- v' Recent material Government contract win
v’ Location-based support

FY23 Gross Revenue()

Professional Services (~16% of FY23 revenue)(®

1 5 9 m v" IP consulting, architecture, integration and support services
° v' Strategic focus for Cirrus

FY23 Gross Profit v" Fixed price, hourly charge-out and bundle services pricing

Enterprise Product Sales (~70% of FY23 revenue) (V)

S4 8 m v Technical knowledge and support integration
e

v' Renewal-based software licensing and support
FY23 Adjusted EBITDA(®) | | v' Facilitates service revenue growth
v' Tier 1 vendors with strong relationships

Notes: (1): Gross revenue reflects reported revenue, however to align with Atturra financial reporting, the product sales segment revenue would be reduced to reflect agent revenue

Otturro attributable to Cirrus. On an agent revenue basis Atturra estimates Cirrus’ FY23 revenue to be approximately $41.4m. (2) Reported post-AASB 16 FY23 adjusted EBITDA, excluding the
impact of share-based payments, one-off corporate transaction fees, restructure and redundancy costs and potential synergies available to Atturra. Adjusted EBITDA is a financial
measure which is not prescribed by the Australian Accounting Standards (AASBs).
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