


IMPORTANT INFORMATION

The information in this presentation is of a general

nature and does not constitute financial product advice,
investment advice or any recommendation. Nothing in this
presentation constitutes egal, financial, tax or other advice

This presentation may contain projections or forward-
looking statements regarding a variety of items. Such
projections or forward-looking statements are based on
current expectations, estimates and assumptions and are
subject to a number of risks, uncertainties and assumptions.

There is no assurance that results contemplated in

any projections or forward-looking statements in this
presentation will be realised. Actual results may differ
materially from those projected in this presentation. No
person is under any obligation to update this presentation
at any time after its release to you or to provide you with
further information about EROAD

While reasonable care has been taken in compiling this
presentation, none of EROAD nor its subsidiaries, directors,
employees, agents or advisers (to the maximum extent
permitted by law) gives any warranty or representation
(express or implied) as to the accuracy, completeness or
reliability of the information contained in it nor takes any
responsibility for it. The information in this presentation has
not been and will not be independently verified or audited.
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GROWTH THROUGH ACCOUNT EXPANSION
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STRATEGIC RATIONALE

The Acquisition is transformational and significantly
accelerates EROAD’s key growth metrics by 2 vears
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Increased product market fit with proven technology solutions for refrigerated transport, construction, less than a truckload (LTL)
and waste & recycling - significantly increasing EROAD’s addressable market

Increasing Enterprise grade product solutions as well as gaining a number of key flagship Enterprise accounts which increases
ability to win Enterprise customers

g

Gaining Coretex’s next generation platform provides EROAD the ability to accelerate its technology and product roadmaps with
the combined expertise of product and engineering teams

Delivering 64,1772 units in North America, Australia and New Zealand significantly lifting market position in both North America
and Australia
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Increases growth velocity toward 250,000 units and positions EROAD to become a bigger player in the global telematics market
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FY21 KEY METRICS

EROAD

$91.6m

REVENUE

$30.7m

EBITDA

$88.4m

AMRR

126,203

UNITS

$58.30

ARPU

94.9

ASSET RETENTION RATE

EROAD + CORETEX

(PROFORMA)
$1 38-2“\3
REVENUE
NZ

$46I8“13 :3
EBITDA
$ 1 31 I1 m3
AMRR

ENTERPRISE
190,380
UNITS
$58.10 CIVIL ENGINEERING
ARPU

FREIGHT & ROAD
TRANSPORT

AGRICULTURE/FORESTRY
SERVICES & TRADE

91.6%

ASSET RETENTION RATE OTHER

3 Coretex’s audited financial accounts have been adjusted to make the accounting consistent with EROAD as outlined in the disclaimer on page 3.
420 cent reduction in ARPU reflects the 53% of Coretex’s units that are refrigerated trailer units
> Excluding Coretex’s fleet reduction (during COVID-19) EROAD + Coretex’s FY21 Proforma Asset Retention Rate would have been 94.8%.

FY21 CUSTOMER MIX

EROAD + CORETEX

70%
28%

40%
60%

30%

9%
28%

A TRANSFORMATIONAL ACQUISITION

EROAD

(PROFORMA)

Increased scale in North America and Australia

Increase in Enterprise customers

Entry into key strategic verticals
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EROAD AND CORETEX BOTH ASPIRE TO CREATE A SAFER,
MORE SUSTAINABLE AND MORE PRODUCTIVE SOCIETY

EROAD ; CORETEX
Safer and more sustainable roads Building a safer, greener and more
* Solutions that help reduce speed by customers, a significant productive world

contributor to accidents and serious injuries

* Vehicle service and monitoring helps our customers ensure their
vehicles are safe

* Refrigerated Transport solutions with controls and remote
temperature to optimise compliance/safety and fuel consumption to
help reduce wastage and emissions

* Construction solutions that help reduce construction and industrial
* Tools to help our customers achieve greater fuel efficiency and wastage
therefore reduce emissions

* Solutions that help reduce compliance costs and improve fleet
productivity

* Road network usage analytics informs infrastructure planning

* Driver management services that help improve driving behaviour

* Waste & Recycling solutions to help reduce contamination
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THE ACQUISITION ACCELERATES EROAD’S
STRATEGIC PRIORITIES NORTH AMERICA

+ Grow connected units to 50,000 over the next 18 months €1v

* EXISIIC DIRCUCE SYISHING 1N L8 IFRIQIG FEad tRanSRATIAtion TS anc tne
areas of health & safety @ v/

» Extend the range of telematics solutions beyond trucks Into trailers and
associated light duty vehicles and Iarge assets @ v

» Pursue Enterprise opportunities ©Jv
» Grow monthly run rate business in small to medium sized fleets @ +v/

 Support National Road User Charging pilot for heavy vehicles



THE ACQUISITION ACCELERATES EROAD’S
STRATEGIC PRIORITIES AUSTRALIA

* Grow number of connected units to 10,000 over the next 18 mo

» Extend product offering in the Civi

of driver fatigue, health & safety an

Engineering, Government f

eets, areas

d vehicle service & maintenance ©@v

 Establish AU based leadership team to support Enterprise and market

development activities

» Pursue Enterprise opportunities @

» Grow monthly run rate business in small to medium sized fleets @ v~

* Increase EROAD’s brand awareness using targeted digital marketing

» Support National Road User Charging pilots and transport regulatory
development using telematics technology




THE GLOBAL TELEMATICS INDUSTRY POISED
FOR SIGNIFICANT GROWTH

The Global Telematics industry Is estimated
to reach a value of US$109° billion by 2026
growing at a CAGR of 19% during 2021-2026

¢ Imarc. Includes technologic solutions for transmitted information from commercial automobiles over long distances via vehicle-to-vehicle and vehicle-to-vechicle infrastructure models.
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